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Arig: Reaching the Region from Bahrain
Regulatory support, political stability and the economic boom in the Kingdom signal good prospects
for the Bahrain insurance market and are contributing towards its position as a hub for reinsurers,
says Mr Andreas Weidlich, General Manager - Reinsurance, Bahrain-headquartered Arab

Insurance Group (Arig).

ChaliengM E~hMd Throughout the Region
The key challenges facing the Bahrain insurance market

1 Bahraini Dinar = 2.66 US Dollar

Although the Central Bank of Bahrain's forecast ofUS$l billion premium revenue for the reinsurance
industry in 2010 may sound ambitious, "there is no doubt
that Bahrain has become a domicile of choice for some

international reinsurers looking to avoid the congestion
and high operating expenses of Dubai", said Mr Andreas
Weidlich. "In addition, the Central Bank of Bahrain

(CBB) has been doing an admirable job in implementing
internationally recognised regulatory standards. Together
with political stability and a favorable tax regime, this
has been a strong driver in attracting overseas capacity
to Bahrain."

Continued healthy competition among regulators in
the region will also help to bring out the best, he added.
"At Arig, we are pleased to see regulators in the region
join. hands with their international peers in sharing their
experiences and ambitions. Today, there is useful competi
tion in terms of who will manage to nurture the healthiest
insurance industry in his jurisdiction. We are confident
that Bahrain will continue to be a strong contestant in
that group."

Even though the Bahrain market represents a smaller
portion of Arig's global book, it values its close relation
ship with its local clients. "They have given us continuous
support through rain or shine. We, therefore, see it as
our honourable task to play an active part in all impor
tant market projects, supporting the development of the
domestic insurance industry to the best of our abilities,"
said Mr Weidlich.

Arig reported net profits of $10.3 million for its third
quarter ended September 2007, compared to a profit of
$12.9 million a year earlier. Results had been significantly
affected by claims arising from Cyclone Gonu.

Healthy Prospects
Along with Bahrain's GDP, both life and non-life premi
ums have roughly doubled over the past five years, and the
outlook is promising. "There is no doubt that the develop
ment of the insurance sector will go hand in hand with a
wider distribution of income from the economy," noted Mr
Weidlich. "This is especially true for personal lines, which
are in their infant stage. However, very soon we shall see
the introduction of compulsory medical insurance, which
will familia rise a wider segment of the population with
the blessings of insurance."

The concept of life insurance, on the other hand, has
yet to catch on. "We are waiting for takaful insurers to step
up to the plate with products that hit a sweet spot with
Muslim families or with professionals looking to secure
their standard of living."
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are the same as those facing the region. These include rais
ing public awareness of insurance, corporate governance,
fostering best practices in risk management, and raising
the level of comfort in retaining risk. "This may sound
odd coming from a reinsurer, but we believe that the local
industry will only take off when it stops behaving like an
intermediary," he explained. "Lasting success is built on
managing insurance risk, not just investments. For that,
we need to grow the number of capable professionals across
the region - currently a scarce commodity spread across a
highly fragmented industry."

Other regional concerns loom ahead. "Among our
clients in the Middle East, I would like to see companies
compete on professionalism, not just on price. While too
many small companies are fighting over crumbs, the big in
ternational players continue
to eat the cake. What
we need is a clear vi

sion paired with more
professionalism so
that home-grown
insurance companies f

can start loading up
their plates."~
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